Magnum Softwar e History

MagnumSoftware Systemsisa
privatelyheld corporation which
hasbeenprovidingpremium Retail
Information Managenent solutions
since 1985.1n 2001, Magnumwas
contracted by a group of
independent Red Windghoe
retailersto modify our existing
Point of Sale programto specifically
meet the needsof Red Wing
operations.Weare proud to say
that it has been more than
sucessfu!

With the assistance of other Shoe
Vendor partners,Magnum
Software is ableto provideyou
with pre-loaded RV { Y $&Q
Departments as well as convert
existing Qustomer information &
Major Acoount ARInformation
from your previoussygem! All you
haveto do isfill in your AR
Balancesand Inventory quantities
on hand, giving you a system that
comes pre- configured for your Red
Wing Shoe Sore.

You owe it to yourself to takea
look at WinSde! With Magnum
Software@ History and retail
experienceyou can be assured that
we will be your partner in the
futurel!

Magnum Software Systems, Inc.
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Designed:Specifically--on the:ShoetRetailer

WinSale Advantage

Onthe surfaceall software may
look alike,but thereisavag
difference when you examine the
versatlity and easeof useof
WinSale compared to the much
higherpriced competition. WinSale
is Windows driven and very easyto
use. There isno need for extensive
computer knowledge!

There is practicallyno limit to the
amount of information you can
store in WinSde. Youcan enter and
useaslittle or asmuchinformation
about your store operations as
you wish.

Allretailersdo not track
information the same way. WinSde
lets you easily customize your
inventory to the way that you do
business.

All information in WinSde can be
seached,andthisinformation can
be printedin a variety of formats to
serve the needs of your business,
includingspreadshets. YOU
control the system the systam
does not control YOU!

43 Whiteoaks Circle Bluffton, SC29910
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WinSale Hardware
Requirements

Hardware:

Windows 7/ XP

1Gb RAMmemory isrequired
(2 Gbisrecommended)

1,5 GBavailabe spaceon ahard
drive

Networking:
Windows 7/ XP

Printer Consideration:

At leastone laser printer is
recommended for bad office
reports. Receipt printersare
recommended for Point of Sale
stations.

Renote Communication and
upport:

Cable/ D. Modem with download
speed1Mb/sandup

Additional Hardware:

WinSale supports most Point of
Sak Hardware, including cash
drawers,bar code printersand
sanrers, pole displays, portable
handheld inventory devices, etc.

1(843) 476 4767



Point of Sale Features

gegeegeeegeeegeceegeeeegeeeeeeegeeeec

geegee

Update of inventory sales and customer data as sdes occur
Qustomizable Flit Tender Options

Transfers between dealersiot counted as sale (no sdestax, updates A/R)
Exchanges can be completed with one transaction

Item inquiry before and during sales using look up tables

Invoice Comments available at Point of Saé that print on receipts
Department and Vendor name on sale saeen for easy reference

Look up tables for Qustomers byname (Also showsMajor Acct info)
Add New Qustomer feature right from Lookup table

Multiple Invoice screens simultaneously

Sak Reprintsand Voids (passverd protected)

Change Amount displayed on screen

Ore Button Qustomer History with Item Detail

EasyPayment Distribution for in-house charge acoounts

View/ Edit Qustomer, Major Account and Inventory Notes

Onebutton Discount options

Disaunt, New customer, and Return codes (user-definable)

Manual adjusiments available for shipping and tax

New items can be added into inventory from point of sale

Inventory may be searched on multiple criteria (stock#, size, width, etc)
BarGode Sanningand Printing for speed and accuracy

Sdestracking by Qustomer, Vendor, ftem Number, Dept, etc
TracksPaid Out of Drawer transactions

Cash Drawer reporting and management

Complete Sales Tax calculation and reporting (Includes special tax situationsfor Major
Acoounts)

Complete Acoounts Receivable Charges, Payments, and ARaging
Printsinvoices and paper receipts (use definable)

Allows for departmental tax exemption

Multi-level passwvord security

Multi-tasking (minimized reports, purchase orders etc while ringing sales)

Inventory Control Features
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Matrix Inventory Entry and Reporting

Trak Qolor, Siz, Width etc.

Gomplete Inventory movement control and reporting

No limit on Number of kuQ

Item Notes & Ficturesfor information at point of sale

Item Sdes History with cusiomer and selling price information
Inventory Look up by multiple criteria simultaneously

Inventory may be accessel by SKU or vendor@item number
Automatic On-Sae setup with advana sale ending dates
Complete Clasand Sib Class set up for category or class analysis
Automatic Date Gode generation for produd aging

Mass Inventory updates using Inventory Spreadsheet

Automatic calculation of retail price by profit margin

Average, LFQ or FFO costing (user definable)

Integrated Purchasing - Inventory is updated automatically as purcha® ordersare creaed
and filled (You may also choose to update Accounts Payable)
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Ph §ran be created from actual sales history or user-defined red line Qty@

Reorder Reports based on user-defined red line quantities

Salestracked and reported on by vendor, depaitment, item, color, size, etc. for any date
range induding profit and markdown information

Inventory label generation with bar code printing capabilities

Inventory labels can be printed from Inventory, Ph $br Reports

Physical inventory with a portable data collector with Ful Variance Reporting

Retail Price Table for automatic price rounding

Qustomizable Screens and Re-namable fields

Ore button Inventory History (Purchase Order, Transfers, Sales)

Purchase Order Features
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Integrated with Acaounts Payable

Matrix Capability for tracking by style, color, width,

Extended Matrix Table Purchase Order System

Automatic creation of inventory record when new item isordered (ability to sel items not
yet onthe floor)

Vendor Look Up by Name or Number

Inventory Lookup by multiple criteria simultaneously

Complete or partial purcha® order receiving

Qreation and editing of Purchase Order and Vendor Notes

Automatic Reordering oféRed Line Quantitiest

Purcha® orders printed with item detail

Receive from packing slip and update accounts payable when invoice is received
Receive andtag at warehouseor remote location

Print bar code labels for entire purchaseorder or only items received

Direct ac@ssto inventory andsdes reports from purchaseorder screen
Complete reporting of quantities on order and received

Customer Operations Features
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Ful sale tracking analysis with item detail

Gomplete mailing label and mail merge facilities

Complete cusbmer profiling, includes Major Acaount association and details
Gomplete detail purchasing history available with a single click

Qustomer Look Up by nameor account number

Multiple address and phone fields, including shipping address

Monthly ARstatementswith item detail

Layaway Satements Reportswith item and payment detail

Quick Reference month to date, yearto date , andARbalance fields
Salesterritory tracking and automatic connection to customer

Tax levels are definable by each customer or Major Account

Multiple departmental / state salestax tracking

New Qustomer Reason Codes

Qustomer Occupational Information (Qustomer Mailing Criteria)

Multiple discounts levels by customer

GComplete Qustomer & Major Account Notes for unlimited information - viewable from
Point of Sale

Qustomer Letterswith automatic Name & Addressfill in



w Peiodic Hot Sller reports to determine customers who spendthe most - exportable to
mailing label program.

() Qustomer Sales by Vendor reports exportable to mailing label program for Vendor
Sdesand Trunk shows
w Qustomers may be viewed and/ or modified using built in cusbmer spreadsheets

(al= allow for custam reporting)

Accounts Receivabl e Features
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Ful Acoounts Receivable with Major Account Invoices, monthly statements and aged
receivable reports

Open Item, Balance Forward,, andRevolving ARmethods

Handles Employee/ Major Acaount charges

Major Acoount Invoicing with AR Reference Details

Service chargesare user-definable by customer

Multiple finance charge levels available

Qollectionsletters are printable by amount outstanding and aging category

Ful tracking of payment, accountsreceivable and purchase history

Gomplete invoice history can be printed on statements

Ful Accounts Receivable Reporting including Major Account/ Employee activity reportsand
listings by Company
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Accounts Payable Features

Complete ched writing facility

Checkswritten automatically by discount datesor marked for payment manually
Acounts Payable updates G/ L Disbursement, Profit & LossReports

Che& Book Ledger and Reconciliation

Vendor Terms and Discounts automatically calculated

Mark for Payment reporting by Due Date, Entry Date, or Discount Date
Gomplete Vendor History tracking and reporting

OneButton Monthly oseout

Ful Accounts Payable Reporting and Detail View
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Salesperson Features

Built in Time dock, including lunch check in and out

Complete reporting on amount of sales bysalesperson for user-defined period, including
worked and profitability per hour

Qustomer book by sdesperson with customer information and item detail of
purchaseafor follow-up

Multi-Tiered (ladder) commisgon scale

GCommisgons based on gross profit or gross sales

Automatic bonus calculatirg for top salesperson

Use Definable sales period

Detail reports of items sold and returned

Salesperson history updated assdes transactions ocaur
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Remote Communications
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Capable of handling communications between remote locations, ead with unlimited
workstations

Polls multiple store locations for daily sales and inventory information

All storescanshare the same customer database

All stores can view all other storesCinventory to eliminate telephone calls backandforth
Purchase Orderscan be created at one location or at eachlocation

At Warehouse purcha® orders can be creaed for all stores or singk store

Receving and taggirg can occu at warehouse or remote sites

Complete trander control with sending and receiving report at all locations

Security Features
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Password protection for an unlimited number of security levels
Complete protection of all point of sale functions

Complete protection for accessto all reports

Price and Description on Point of Sak saeen for easy price validation
Cas drawer reconciliation at any time

Disountsidentifiable by salesperson

No Sales(Drawer Open) Tracking by Salesperson

General Ledger Features
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True Profit & Lossreport

Integration with Busines Works General Ledger Software

G L Disbursenent Reports (with or without detail)

General Ledger Trid Balance Report (with or without details)

Addit ional Features
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Masslnventory updatesfor price changes

Pawver Soreadsheets available to acces all program files (allows for custom reporting,
modifications, and updating of all information)

Soreadsheet grids may be sorted by any criteriaand in any directions

Retail Price Table for automatic price rounding

Multiple Businesd Gompany support

Ful configuration module for flexibility and customization

All forms are user definable

Program fields and scteens are fully customizable (hide/ unhide screen features, change
colors, fonts, etc.)

Mailing label and Mail merge features (induding Ocaupational Codes)



Inventory Control
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Inventory information is automatically updated asyou create andfill purchaseorders and sell or
transfermerchandise, giving you up to the minute information.

WinSa¢ helps you maintain profitable inventory levels by giving you the information you need
to make purchasingdecisions. Hot/ Sow sellers are easily identified for any date range andfull
historical information is analyzedfor performancecomparisons. (See Periodic Hot Sller Reports
and Category Summay Report in this brochurefor examples)

Item Numbers are user-definable and may be automatically generaed by purchaseorders
(Matrix & Sequential numbers).Inventory canbe grouped by depatment, class,vendor, style,
color andsize to make analysis easier. Reports maybe displayed in several different formatsg
report style, matrix reports style, or spreadsheet.

Item Notesare attachable to inventory andare displayable at point of sde. They canbe usedto
notify sdegpeople of product featuresor substitutions.

Inventory
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Exit Save MNew  Delete | Find Costs
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Item Number

E

Store Number |1

0305 Big 474

Description 1 On Sale Price $0.00

Last Date Sald

L

File Mame:

Description 2 ,7 Dol et
Oy anHard ,7 Fied Line Oty

Oty Committed ,7 fe Dlr-der H |

Tan [v/HAFDAL L:E:II;Ty |

Replacement Cost $0.00 Last PO Number ,7
Avg. Item Cost ’W PO DugDate |/ 4
Margin 0.00 Oty on Order ,7
Resale Price $0.00 Tatal Fcwd PO ,7
Compare at Price ,W Date Cade ,7
Department ’7 SalesGAMNo | |
Ak Depantment [ e I
Wendor Mumber ,W COGS GAL No. ,_ ,_
WPChumber [ ypowsed |
Style ’7 YTD Oty Sold ,7
Size ,7 MTD Kfer In

‘width/Color

[~ Do Mot Pay Commission on this i,

MTD =Fer Out

Nate ]| .0n Hand ][ Fied Line | [MTD Said [+T0 Sald]




Inventory Look Up Table

The Inventory Look Up Table is an extremely powerful tool for accessing your inventory from the Point of
Sale, Purchase Order, Report, and Inventory Modules. There isno need to remember any numbers since
all of the look up categories can be searted by name You can search for inventory by a number of
criteria simultaneously - item number, description, color, size style, vendor and department - to dzero iné
on the inventory that you@e looking for.

When you highlight an item, it will automatically be pulled into the module you are working from. You
may also choose to display single or multiple storesQnventory on the sanme screen, therefore eliminating
the need to call other storesto chedk on stock

Inventory Table Gl
'] O E = * SHOW FOR SINGLE STORE STORE WNO.
Exit New Labels | PrintT: " SHOW FOR ALL STORES 1
Irvventony Table
| |termn | Str | Dezcription | Size | Caolar | Style |Vendor Frice | iy | Drept |\-"end0r Item -~

oL o

[ Contains [ Containz

Itern Mumber Description Size | Colar Stple | VendorMo | Dept UPC Mumnber Alt Dept
[F2] [F3] [F4] | [F5] [FE] [F&] [F9] [F10] [F11]

[~ Display Only “When has On-Hand Quanties

Power
Search

Featurs
Select




Matrix Inventory Table

] Matrix Table SHOEMTX - . [E=SREERTS
File
(] i o
Save Matrix Creator  Save Matrix Table Print .
Style 11458 Cost geaon  TD Sold 0
Wendor Iterm Mumber [UPC) Chack
Store Mumber |1 Retail $138.00 Oty on Order | 0| LIPC
| 050 | o055 | oso [ oes | 070 | 075 | o0 [ oes [ oso | oss [ 100 [ 105 [ 10 [ 115 [ 1a0 [ 1as | -
i A ]
Az
N E
G 1 2

E2
EZ
E4
EE

-
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WinSaleracksdifferent sizeand color combinations of a stylethrougha Matrix Table. Matrix
tablesare user-definable and you may saveasmanyas99 different tablesfor different product
caegories. For example, for shoes you would most likely usea matrix table usingsizesand widths
instead of colors, but if you sellclothing you would want to createanother matrix table with
sizesand colors. The systemusesthe matrix information, along with the item style number,to
createa meaningful SKUor usein anayzing your busness.

Matrix Tables savehoursof input time for new inventory becatse you canenter all of the size and
color combinationsof a style at one time instead of individually. You cancreate andfill purchase
orders,work with quantities on handor on order, etc. for anentire style instead of oneitem ata
time.

The EMTPuchaseOrder system makesorder entry soeasy that it canbe used at market on a
Laptop computer. Information is easilytransferred to the mainsysem filesviatelephone lines
from your hotel or by diskette whenyou return home.

There are alsomanyMatrix Reports induded in the program,whichallow you to view your sales
and/or inventory information in ad & pstol £livese reports canbe run for all stores combined,
all storesseparded, or asingle store, allowingyou to view your busiressquicklyand efficiently.



Customer Profiling

—
Add New Customer = | = 22
|
' File , Edit ., View, MNote, -
»
B D w & M i J W Mo B B
| Exit Mew  Delete Save Find Letter Mote ARMote ROA  History OldAR  MewAR
A ¢ Nunb _« |  Number Parent Acount Name
% ccount Number  |fIINNE = ~ p— |
Hame Address Employee
& Name | Employee No. |
Qh Address | Division No. |
-t Address | Birth Date X
) Postal Code [23310- SSN |_-_-
§~ City |
- State/Province
'S;% Phone @43 - F‘:cs L”E:Etl A/R Type Credit Hold
Phone - Addresses ull Price
(B3 ; (" LvlB(F5 Key) || Bal Fwd " Yes
Fax [ ] - [~ Don't Send Mail = Lvl C [F& Key) o
-“ EMAIL / FYI | O LviD (FT Kev) | OPenTtem | o
. " LvIE(F8 Key) (| Revolving
Ry Occupation | ~l C Level F
v ) [~ Persist Prices |||
-
i":h Accounting
-.~:~ Tax Code Major Account Territory
m Terms Code Serv Chg Factor Credit Limit £0.00
MTD Payments $0.00 MTD Charges $0.00 BOM Balance $0.00
YTD Payments $0.00 YTD Charges $0.00 Delingquent Bal $0.00
MTD Sales $0.00 YTD Sales $0.00 Date Opened M
Last Pay Amt $0.00 Last Pay Date Hd Last Date Sold A
Aging AJR Balance Current Over 30 Owver 60 Owver 90
$0.00 [ £0.00 | $0.00 | g0.00 | £0.00

by the point of salemodule assalestransacton occur.Newcusbmer information canbe
captured without any delayin cusbmer servicetime due to our built-in Smart Capitalization and

retrieved by simply typing in the first few letters of the lastname. You mayalsoaccesan
alphabeticallist of your cusbomers.The cusomer@ nameandaddresswill appearon the Point of
Salescreen andthe salesreceipt. The alphabetical listingwill keepyour salespeople from Making
duplicate customer entries and allows for immediate printing of shippinglabelsat the point of

W

ZipCode databasefeatures!
W

sale.
()

Qustomizable notes canbe attachedto cusbmers and mayindude anyinformation you like -
sizesfavorite colors, spouse@andchildNJ yidnis, etc. These notes can be viewed and edited

Win&ile includescomplete Qustomer Profiling. All acount information is automaticaly updated

There isno needto memorizea Qustomer account number! You may even attach a corporation
acoount number to a customer, so that if ARchargesare processed, it will always know which
corporation to bill for that purchase. Oncea customer is entered into the system, they canbe

from the Point of Sale screenandwill give your salespeople invaluable information with the click
of the mouse.You mayalso create letters to customer with asingleclick or create birthday
mailing lists usingthe FYI fields.




W There are manyreports induded in the programwhichallow you to look at your cussomersQ

buying history from different perspectives. These reports mayalsobe used in conjunction with
the mailing labd program.

Major Account Profiling

ﬁ Major Account Profile | = | =] X

w E @ &

Exit  Save Delete Motes

Account Number Major Account
30001005 |40VANTAGE ENGINEERING
Billing Name (I different] Contact [S afety Manager] Telephone Email

|£DWaNTAGE ENGINEERING | [
Billing Address

Teleoh: FEmail
|1 E210WEST HARDY BD Contact [&ccounts Pavable] |[e ]li!D- one mai
Billing Address 2
[MULL
Zip Code City Gtate Tranzaction Limit  Quantity Limit
[F70B0- [HOUSTOM [T [ $20000 |
Country Tax Exempt No. Exemption Expiration

I | .
Department or Division Mo. Receipts
| [ [~ Pause after each receipt to use tear bar
Lead Generated By Blanket PO Mo. Blanket PO Expiration
| [ | I
N Account Opened By Iv A Purchase Order is Required

[v¥ Maijor Account iz Active
[v Invoice this Major Account




CQustomer Lookup

[ M) Customer Look Up Mﬂ
¥ o & W

Accept  Mew  Modify History Merge ReMum  Search  Postage

| "+ [Account No. noooo00s

Graham Ill. Herbert G. - Harkzon, Eileen
Hamilton, R. Wayne 127 Smooth Rd.
Hammerton, Roberta Florence, SC 23501

Hampton, Julie
Hampton, Sandra |

Harkzon. Eileen
Harzeshy, Jeannie
Hartwell, Beverly =
Haskill, Billy | Email|Size 5

[ Show Only Major Accounts
[~ Show Only My Customers

Mote Yiewer

[Click Me to add a note]

w Qustomer profiles may also be maodified from this lookup table (e.g to change address or phone
information). You may also view a customer@ complete history from the screen aswell.
w Thislookup table also provides customer and major accourt notesfor quick viewing.



Mailing Program

$4 Mailing Program = | B =
Source: [
(v Customer Mumber Fange W Eweryone [ Al Email Fields that Contain ()
" From Import File [ Ewveryone with a balance Ower [+) [ &l Email Fields that Don't Contain (3]
[~ Ewvervone who Spent Owver (<] this Morth - [ Everpane MOT an Credit Hald
eddress Type: [~ Ewvemone who Spent Over [=] this Year [ Eweryone on Credit Hold
f+' Mailing Address [~ Ewverone who Spent Under [%] this Month - [ Everpane in Postal Code Range
" Shipping Address [~ Everyone who Spent Under [] thisYear | Everyone in State/Prov [
: [ Ewvervone who gets Discounts [ Ewverpone with Mo Purchazes Since
Zort b [ Everyone with NO payments Since [+ [ Ewverpone with Sales in a Date FRange
f+ Customer Mumber [ Everyone in Sales Termitany [+] [ &l Notes that Contain
" Customer Mame [ Eweryone with a Deliquent B alance [ Al Notes that do NOT Cantain
" Address [ Ewvervone Mot Past Due
= ity [ Ewveryone Owver 30 Days Past Due
™ State/Province [ Evervone Over B0 Days Past Due
© Postal Code [ Eweryone Ower 90 Days Pazt Due [ Uszer's Choice from database field
M edia:  STAMPS.COM (™ Mail Merge Document
3R 1[TACROSS) o~ 4% 31 ACROSS) (™ EMail Merge Document
(7 3% X1 [2ACROSS] " fvery Lazer #5160 (" Brother QL-500 Label Printer
(7 31 [3ACROSS) (™ Expart File " Faorm Def Custom Label
| LCancel | | k.
| Dezign Letter | | Propertiez

With Winsale@ built in mailingprogramyou cantargetyour promotionsandmailingsto reach
those customerswho are most likely to regpond. For instance, you may be running a promotion
for acertain vendor so, to get the greatest responseto that promotion, you would want to mail
to cusiomerswho purchasedthat vendor@ merchandise. You determine the date range that
you want to usefor the saleshistory sothat you arey” @nailingto ¢oldé cusbmers. You may
alsowant to offer all of your bestcusbmersa specialdisaount or club membership. Aimost any
idea that you haveis possible!

You may chooseone criteria or any combination of criteria for your mailing. You mayalso
import information from severalreports, including the customer spreadsheet.

There isalso criteriaincludedin this progranfor sendingout collection letters for different
aginggroups br your Acoounts Receivableustomers.



Point of Sale

# Magnum Software's WinSale (843)-757-5097 {DV Store) = B %
Register Teols Mobile View End of Day Help
= @ w & 7 B 5 By 4 4 4 5
Exit Stop Reprint  Open . | InvTable Inventory Cus Hist MNote  Maj Acct [F5]15% [F6]10% [F7]15% [F8]20% _
- zell thiz only az a grouping! r
Type [Quick. Sale =l || cookson. R. 4.
Customer Number [ooooonzs [ Skip Prompt Suite 1M, West Side Center
Sales Person 1 Houze Pittsburg. PA 15219 ~
|sp Jory | ITEM NUMBER | DESCRIPTION UNIT PRICE EXT PRICE
Oty Sold  Item Number Q Unit Price Aty Avail Items Sold Sub Total £0.00
| RIS 7/080 |139.98 1 0 Discounts £0.00
[~ Dan't Prammpt far Urit Price Total Sale £0.00
| T— 0.07 Tax .
Yendor CATERPILLAR i 5 o £0.00
I ingale Shipping $0.00
D iption ARGOM CT |
escriphion Magnum FPayment £0.00
Dept SHOES Software Due $0.00
40% Mem Free 05-23-20M

WinSale@d &e screen point of sale sydem requires minimal training to use and can handle all POS

transactions quickly and efficiently (Sdes, Refunds, Exchanges, layaways, Sales Orders, etc.)

Salesperson error is eliminated with the use of bar code scanning, on-screen notification of change

due, customization of field prompts, and passwod protection. All voids are permanently recorded

and accesto the cash drawer can be blocked. Cash drawer reconciliations may be performed at

any time of the day and each employee has their own employee number for auditing purposes.

w With respect to customer service, any notesthat have been attached to a customer or inventory
item are vieweble at PC5to help your salespeople increase sales.

w Salespeople may also print comments on each customer@ sales ticket to personalize the sale.




Point of Sale Tender Screen

Split Tender @
CODE | AMOUNT  [61.69
0 = CASH $0.00 5 = DISCOVER 30.00 A = STORE CHARGE $0.00
1 = MC/VISA $0.00 6 = AMEX 30.00 B = CHECK $0.00
2 = DISCOVER $0.00 7 = ACH 30,00 C = MISC TEND [ 3000
3 = AMEX $0.00
4=VISA/MC | @000 E = GIFT CERT [ som
TENDED: [0.00 Camment | DUE: [61E&3
w Tender types are use definable and ead sale may use as many tender types as necessaryYou
may also customize the program to default to the tender type that your store uses most
frequently.
w You may also view any store credit or ARbalancesthat the custamer hasto allow for correct
credit amountsto be applied to the sale.
w If the customer is giving you more money than the amount due, the program will show you the
amount of change due to the customer.
w There are special tracking optionsthat are available for tender types Travelers ChecksGift

Certificate tracking, and Charge to a different customer
Complete Gift Certificate Tracking
Bad Check tracking with built in Bad Check Hl

€€



Sales Ticket Notes

L |'\

L =
Enter COMMEMT tesxt QK |

Cancel

L e

Sales Ticket Notes may be added to any salesticket from the Quick Sale Tender Sreen. The note
will be automatically printed when the receipt is printed.

These notes will became a part of the permanent record for that sale receipt number. They can be

used for printing instructions, sud as special washing instructions or commentsto the customer as
simple as& ¢afk you for your Businesse

Solit Gift Certificate Tender Options

EE} Redeem Gift Certificate =3 = |}
Balanhce
16226
Gift Mo | Prior B alance Gift Pay Out Mew Gift Balance
] m b
Gift Certificate Mo.
li Gift Certificates Tended $0.00
Delete Entry ‘ Cancel ‘ ‘ 0K [F9) ‘

WinSale allows for multiple Gift Certificatesto be used on one transaction.
The sygem will track each amount redeemed as well as let the salesperson know how much

is still owed to complete the payment.
w There isno limit on the number of gift certificatesthat can be used per transaction.

€€



Sales Satistics

€ €

The Sak Satistics feature allows you to view your salesfor the currert day, and compare
them to last years sales for the same day.

It is conveniently located on the Point of Sde screen view menu. It will allow you to get a
quick glance of how your store is doing compared to last year.

You may also scroll through the prior days sales by using the directional keys.

You may also choose to view Year to Date Sales and Month to Date Sales, aswell as
compare them to last years salesinformation.



