
 

Magnum Software History 

Magnum Software Systems is a 
privately held corporation which 
has been providing premium Retail 
Information Management solutions 
since 1985. In 2001, Magnum was 
contracted by a group of 
independent Red Wing Shoe 
retailers to modify our existing 
Point of Sale program to specifically 
meet the needs of Red Wing 
operations. We are proud to say 
that it has been more than 
successful! 

With the assistance of other Shoe 
Vendor partners, Magnum 
Software is able to provide you 
with pre-loaded RW {Y¦Ωs & 
Departments as well as convert 
existing Customer information & 
Major Account AR Information 
from your previous system! All you 
have to do is fill in your AR 
Balances, and Inventory quantities  
on hand, giving you a system that 
comes pre- configured for your Red 
Wing Shoe Store. 

You owe it to yourself to take a 
look at WinSale! With Magnum 
SoftwareΩs History and retail 
experience you can be assured that 
we will be your partner in the 
future! 

 

 

 

 

 

 

 

 

 

 

WinSale Advantage 

On the surface all software may 
look alike, but there is a vast 
difference when you examine the 
versatility and ease of use of 
WinSale compared to the much 
higher priced competit ion. WinSale 
is Windows driven and very easy to 
use. There is no need for extensive 
computer knowledge!  

There is practically no limit to the 
amount of information you can 
store in WinSale. You can enter and 
use as little or as much information 
about  your  store  operations  as 
you wish. 

All retailers do not track 
information the same way. WinSale 
lets you easily customize your 
inventory to the way that you do 
business. 

All information in WinSale can be 
searched, and this information can 
be printed in a variety of formats to 
serve the needs of your business, 
including spreadsheets. YOU 
control the system; the system 
does not control YOU! 

  

 

 

 

 

 

 

 

 

 

 

 

 

WinSale Hardware 
Requirements 

Hardware: 
Windows 7/XP 
1Gb RAM memory is required 
(2 Gb is recommended) 
1,5 GB available space on a hard 
drive 
 

Networking: 
Windows 7/XP 

Printer Consideration: 
At least one laser printer is 
recommended for back office 
reports. Receipt printers are 
recommended for Point of Sale 
stations. 

Remote Communication and 
Support: 
Cable/DSL Modem with download 
speed 1Mb/s and up 

Additional Hardware: 
WinSale supports most Point of 
Sale Hardware, including cash 
drawers, bar code printers and 
scanners, pole displays, portable 
hand held inventory devices, etc. 
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Designed Specifically For the Shoe Retailer 



Point  of Sale Features 
 
ω Update of inventory sales and customer data as sales occur 
ω Customizable Split Tender Options 
ω Transfers between dealers not counted as sale (no sales tax, updates A/R) 
ω Exchanges can be completed with one transaction 
ω Item inquiry before and during sales using look up tables 
ω Invoice Comments available at Point of Sale that print on receipts 
ω Department and Vendor name on sale screen for easy reference 
ω Look up tables for Customers by name (Also shows Major Acct info) 
ω Add New Customer feature right from Lookup table 
ω Multiple Invoice screens simultaneously 
ω Sale Reprints and Voids (password protected) 
ω Change Amount displayed on screen 
ω One Button Customer History with Item Detail 
ω Easy Payment Distribution for in-house charge accounts 
ω View/Edit Customer, Major Account  and Inventory Notes 
ω One button Discount options 
ω Discount, New customer, and Return codes (user-definable) 
ω Manual adjustments  available for shipping and tax 
ω New items can be added into inventory from point of sale 
ω Inventory may be searched on multiple criteria (stock#, size, width, etc) 
ω Bar Code Scanning and Printing for speed and accuracy 
ω Sales tracking by Customer, Vendor, Item Number, Dept, etc 
ω Tracks Paid Out of Drawer transactions 
ω Cash Drawer reporting and management 
ω Complete Sales Tax calculation and reporting (Includes special tax situations for Major 

Accounts) 
ω Complete Accounts Receivable Charges, Payments, and AR aging 
ω Prints invoices and paper receipts (user definable) 
ω Allows for departmental tax exemption 
ω Multi-level password security 
ω Multi-tasking (minimized reports, purchase orders etc while ringing sales) 
 
Inventory Control Features 
 
ω Matrix Inventory Entry and Reporting 
ω Track Color, Size, Width etc. 
ω Complete Inventory movement control and reporting 
ω No limit on Number of SkuΩs 
ω Item Notes & Pictures for information at point of sale 
ω Item Sales History with customer and selling price information 
ω Inventory Look up by multiple criteria simultaneously 
ω Inventory may be accessed by SKU or vendorΩs item number 
ω Automatic On-Sale setup with advance sale ending dates 
ω Complete Class and Sub Class set up for category or class analysis 
ω Automatic Date Code generation for product aging 
ω Mass Inventory updates using Inventory Spreadsheet 
ω Automatic calculation of retail price by profit margin 
ω Average, LIFO, or FIFO costing (user definable) 
ω Integrated Purchasing - Inventory is updated automatically as purchase orders are created 

and filled (You may also choose to update Accounts Payable) 



ω PhΩs can be created from actual sales history or user-defined red line QtyΩs 
ω Reorder Reports based on user-defined red line quantities 
ω Sales tracked and reported on by vendor, department, item, color, size, etc. for any date 

range, including profit and markdown information 
ω Inventory label generation with bar code printing capabilities 
ω Inventory labels can be printed from Inventory, PhΩs or Reports 
ω Physical inventory with a portable data collector with Full Variance Reporting 
ω Retail Price Table for automatic price rounding 
ω Customizable Screens and Re-namable fields 
ω One button Inventory History (Purchase Order, Transfers, Sales) 
 
Purchase Order  Features 
 
ω Integrated with Accounts Payable 
ω Matrix Capability for tracking by style, color, width, 
ω Extended Matrix Table Purchase Order System 
ω Automatic creation of inventory record when new item is ordered (ability to sell items not 

yet on the floor) 
ω Vendor Look Up by Name or Number 
ω Inventory Lookup by multiple criteria simultaneously 
ω Complete or partial purchase order receiving 
ω Creation and editing of Purchase Order and Vendor Notes 
ω Automatic Reordering ofέRed Line Quantitiesέ 
ω Purchase orders printed with item detail 
ω Receive from packing slip and update accounts payable when invoice is received 
ω Receive and tag at warehouse or remote location 
ω Print bar code labels for entire purchase order or only items received 
ω Direct access to inventory and sales reports from purchase order screen 
ω Complete reporting of quantities on order and received 
 
 
Customer  Operations Features 
 
ω Full sale tracking analysis with item detail 
ω Complete mailing label and mail merge facilities 
ω Complete customer profiling, includes Major Account association and details 
ω Complete detail purchasing history available with a single click 
ω Customer Look Up by name or account number 
ω Multiple address and phone fields, including shipping address 
ω Monthly AR statements with item detail 
ω Layaway Statements/Reports with item and payment detail 
ω Quick Reference  month to date, year to date , and AR balance fields 
ω Sales territory tracking and automatic connection to customer 
ω Tax levels are definable by each customer or Major Account 
ω Multiple departmental /  state sales tax tracking 
ω New Customer Reason Codes 
ω Customer Occupational Information (Customer Mailing Criteria) 
ω Multiple discounts levels by customer 
ω Complete Customer & Major Account Notes for unlimited information - viewable from 

Point of Sale 
ω Customer Letters with automatic Name & Address fill in 



ω Periodic Hot Seller reports to determine customers who spend the most  - exportable to 
mailing label program. 

ω Customer Sales by Vendor reports exportable to mailing label program for Vendor 
Sales and Trunk shows 

ω Customers may be viewed and/or modified using built in customer spreadsheets 
(also allow for custom reporting) 
 
 

Accounts Receivabl e Features 
 
ω Full Accounts Receivable with Major Account Invoices, monthly statements and aged 

receivable reports 
ω Open Item, Balance Forward,, and Revolving AR methods 
ω Handles Employee/Major Account charges 
ω Major Account Invoicing with AR Reference Details 
ω Service charges are user-definable by customer 
ω Multiple finance charge levels available 
ω Collections letters are printable by amount outstanding and aging category 
ω Full tracking of payment, accounts receivable and purchase history 
ω Complete invoice history can be printed on statements 
ω Full Accounts Receivable Reporting including Major Account/Employee activity reports and 

listings by Company 
 

Accounts Payable Features 
 
ω Complete check writing facility 
ω Checks written automatically by discount dates or marked for payment manually 
ω Accounts Payable updates G/L Disbursement, Profit  & Loss Reports 
ω Check Book Ledger and Reconciliation 
ω Vendor Terms and Discounts automatically calculated 
ω Mark for Payment reporting by Due Date, Entry Date, or Discount Date 
ω Complete Vendor History tracking and reporting 
ω One Button Monthly Closeout 
ω Full Accounts Payable Reporting and Detail View 
 
Salesperson Features 
 
ω Built in Time Clock, including lunch check in and out 
ω Complete reporting on amount of sales by salesperson for user-defined period, including 

worked and profitability per hour 
ω Customer book by salesperson with customer information and item detail of 

purchases for follow-up 
ω Multi-Tiered (ladder) commission scale 
ω Commissions based on gross profit or gross sales 
ω Automatic bonus calculating for top salesperson 
ω User Definable sales period 
ω Detail reports of items sold and returned 
ω Salesperson history updated as sales transactions occur 
 
 
 



Remote Communications 
 
ω Capable of handling communications between  remote locations, each with unlimited 

workstations 
ω Polls multiple store locations for daily sales and inventory information 
ω All stores can share the same customer database 
ω All stores can view all other storesΩ inventory to eliminate telephone calls back and forth 
ω Purchase Orders can be created at one location or at each location 
ω At Warehouse, purchase orders can be created for all stores or single store 
ω Receiving and tagging can occur at warehouse or remote sites 
ω Complete transfer control with sending and receiving report at all locations 
 

Secur i ty Features 
 
ω Password protection for an unlimited number of security levels 
ω Complete protection of all point of sale functions 
ω Complete protection for access to all reports 
ω Price and Description on Point of Sale screen for easy price validation 
ω Cash drawer reconciliation at any time 
ω Discounts identifiable by salesperson 
ω No Sales (Drawer Open) Tracking by Salesperson 
 
 
General Ledger  Features 
 
ω True Profit & Loss report 
ω Integration with Business Works General Ledger Software 
ω G/L Disbursement Reports (with or without detail) 
ω General Ledger Trial Balance Report (with or without details) 
 
 
Addit ional Features 
 
ω Mass Inventory updates for price changes 
ω Power Spreadsheets available to access all program files (allows for custom reporting, 

modifications, and updating of all information) 
ω Spreadsheet grids may be sorted by any criteria and in any directions 
ω Retail Price Table for automatic price rounding 
ω Multiple Business/Company support 
ω Full configuration module for flexibility and customization 
ω All forms are user definable 
ω Program fields and screens are fully customizable (hide/unhide screen features, change 

colors, fonts, etc.) 
ω Mailing label and Mail merge features (including Occupational Codes) 



 
 
Inventory Control 
 
ω Inventory information is automatically updated as you create and fill purchase orders and sell or 

transfer merchandise, giving you up to the minute information. 
 
ω WinSale helps you maintain profitable inventory levels by giving you the information you need 

to make purchasing decisions. Hot/Slow sellers are easily identified for any date range and full 
historical information is analyzed for performance comparisons. (See Periodic Hot Seller Reports 
and Category Summary Report in this brochure for examples) 

 
ω Item Numbers are user-definable and may be automatically generated  by purchase orders 

(Matrix & Sequential numbers). Inventory can be grouped by department, class, vendor, style, 
color and size to make analysis easier. Reports may be displayed in several different formatsς
report style, matrix reports style, or spreadsheet. 

 
ω Item Notes are attachable to inventory and are displayable at point of sale. They can be used to 

notify salespeople of product features or substitutions. 
 

  

 



 

Inventory Look Up Table 
 
The Inventory Look Up Table is an extremely powerful tool for accessing your inventory from the Point of 
Sale, Purchase Order, Report, and Inventory Modules. There is no need to remember any numbers since 
all of the look up categories can be searched by name! You can search for inventory by a number of 
criteria simultaneously - item number, description, color, size, style, vendor and department - to άzero inέ 
on the inventory that youΩre looking for. 
 
When you highlight an item, it will automatically be pulled into the module you are working from. You 
may also choose to display single or multiple storesΩ inventory on the same screen, therefore eliminating 
the need to call other stores to check on stock! 
 

 

 

 

 

 

 

 

 



Matr ix  Inventory Table 

 

ω WinSale tracks different size and color combinations of a style through a Matrix Table. Matrix 
tables are user-definable and you may save as many as 99 different tables for different product 
categories. For example, for shoes you would most likely use a matrix table using sizes and widths 
instead of colors, but if you sell clothing you would want to create another matrix table with 
sizes and colors. The system uses the matrix information, along with the item style number, to 
create a meaningful SKU for use in analyzing your business. 

 
ω Matrix Tables save hours of input time for new inventory because you can enter all of the size and 

color combinations of a style at one time instead of individually. You can create and fill purchase 
orders, work with quantities on hand or on order, etc. for an entire style instead of one item at a 
time. 

 
ω The EMT Purchase Order system makes order entry  so easy that it can be used at market on a 

Laptop computer. Information is easily transferred to the main system files via telephone lines 
from your hotel or by diskette when you return home. 

 
ω There are also many Matrix Reports included in the program, which allow you to view your sales 

and/or inventory information in a άǎƴŀpshoǘέΦ These reports can be run for all stores combined, 
all stores separated, or a single store, allowing you to view your business quickly and efficiently. 



Customer  Profil ing 

 

 
ω WinSale includes complete Customer Profiling. All account information is automatically updated 

by the point of sale module as sales transaction occur. New customer information can be 
captured without any delay in customer service time due to our built-in Smart Capitalization and 
Zip Code database features! 

ω There is no need to memorize a Customer account number! You may even attach a corporation 
account number to a customer, so that if AR charges are processed, it will always know which 
corporation to bill for that purchase. Once a customer is entered into the system, they can be 
retrieved by simply typing in the first few letters of the last name. You may also access an 
alphabetical list of your customers. The customerΩs name and address will appear on the Point of 
Sale screen and the sales receipt. The alphabetical listing will keep your salespeople from Making 
duplicate customer entries and allows for immediate printing of shipping labels at the point of 
sale. 

ω Customizable notes can be attached to customers and may include any information you like - 
sizes, favorite colors, spouseΩs and childǊŜƴΩǎ names, etc. These notes can be viewed and edited 
from the Point of Sale screen and will give your salespeople invaluable information with the click 
of the mouse. You may also create letters to customer with a single click or create birthday 
mailing lists using the FYI fields. 



ω There are many reports included in the program which allow you to look at your customersΩ 
buying history from different perspectives. These reports may also be used in conjunction with 
the mailing label program. 

 

Major  Account Profiling  

 

 



Customer  Lookup 

 

 

ω Customer profiles may also be modified from this lookup table (e.g. to change address or phone 
information). You may also view a customerΩs complete history from the screen as well. 

ω This lookup table also provides customer and major account notes for quick viewing.



Mailing  Program 

 
 
ω With WinsaleΩs built in mailing program you can target your promotions and mailings to reach 

those customers who are most likely to respond. For instance, you may be running a promotion 
for a certain vendor so, to get the greatest response to that promotion, you would want to mail 
to customers who purchased that vendorΩs merchandise. You determine the date range that 
you want to use for the sales history so that you areƴΩǘ mailing to άoldέ customers. You may 
also want to offer all of your best customers a special discount or club membership. Almost any 
idea that you have is possible! 

ω You may choose one criteria or any combination of criteria for your mailing. You may also 
import information from several reports, including the customer spreadsheet. 

ω There is also criteria included in this program for sending out collection letters for different 
aging groups for your Accounts Receivable customers. 



Point of Sale 

 

 

ω WinSaleΩs άƻne screenέ point of sale system requires minimal training to use and can handle all POS 
transactions quickly and efficiently (Sales, Refunds, Exchanges, layaways, Sales Orders, etc.) 
Salesperson error is eliminated with the use of bar code scanning, on-screen notification of change 
due, customization of field prompts, and password protection. All voids  are permanently recorded 
and access to the cash drawer can be blocked. Cash drawer reconciliations may be performed at 
any time of the day and each employee has their own employee number for auditing purposes. 

ω With respect to customer service, any notes that have been attached to a customer or inventory 
item are viewable at POS to help your salespeople increase sales. 

ω Salespeople may also print comments on each customerΩs sales ticket to personalize the sale. 



Point  of Sale Tender  Screen 
 

 
 
 
ω Tender types are user definable and each sale may use as many tender types as necessary. You 

may also customize the program to default to the tender type that your store uses most 
frequently. 

ω You may also view any store credit or AR balances that the customer has to allow for correct  
credit amounts to be applied to the sale. 

ω If the customer is giving you more money than the amount due, the program will show you the 
amount of change due to the customer. 

ω There are special tracking options that are available for tender types: Travelers Checks, Gift 
Certificate tracking, and Charge to a different customer 

ω Complete Gift Certificate Tracking 
ω Bad Check tracking with built in Bad Check Fil



Sales Ticket Notes 

 

Sales Ticket Notes may be added to any sales ticket from the Quick Sale Tender Screen. The note 
will be automatically printed when the receipt is printed. 
 
These notes will become a part of the permanent record for that sale receipt number. They can be 
used for printing instructions, such as special washing instructions or comments to the customer as 
simple as ά¢Ƙank you for your Businessέ 
 
 
Split  Gift  Cer t i ficate Tender  Options 
 

 

ω WinSale allows for multiple Gift Certificates to be used on one transaction. 
ω The system will track each amount redeemed as well as let the salesperson know how much 

is still owed to complete the payment. 
ω There is no limit on the number of gift certificates that can be used per transaction.



Sales Stat ist ics 

 

 

ω The Sale Statistics feature allows you to view your sales for the current day, and compare 
them to last years sales for the same day. 

ω It is conveniently located on the Point of Sale screen view menu. It will allow you to get a 
quick glance of how your store is doing compared to last year. 

ω You may also scroll through the prior days sales by using the directional keys. 
ω You may also choose to view Year to Date Sales and Month to Date Sales, as well as 

compare them to last years sales information.


